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Blogger Breakthrough Summit Podcast Transcript

Liz Stapleton [00:00:07]:
Welcome to the Blogger Read Through Summit podcast. I'm your host, Liz Stapleton,
and today we've got a real treat for you. We're diving into the world of blogging revenue
streams with the fabulous Madison Weatherill. So grab your favorite beverage, get
company, and let's try about how to level up your blog beyond just ads. Trust me, you're
gonna wanna hear this.

Madison Wetherill [00:00:23]:
There is so much focus for or getting ads on your site when you are getting started in
their blogging journey that sometimes you're not thinking about all of the other ways that
you could make money from blogging. Again, this is another topic that I'm sure we have
lots of presentations on this week, but I want you to just think about some other revenue
streams that you might want to explore. You don't have to add all of these at once.
Maybe you just choose 1 or 2 that you want to explore in this next year and start to
make a plan for how to do that. Adding additional revenue streams can help do a couple
of things for you. It can pad your income from the just having ad revenue because
sometimes at the beginning level of ad revenue, you are not gonna be generating a ton
of money per month. So going deeper and having more revenue streams can be really
helpful, but it also again allows your audience to go deeper with you and to have more
of a know, like, and trust factor with your audience when you have things that they can
purchase from you, and things that they can engage with you on. So they're not just
gonna be checking out one recipe and then leaving your site forever, but you're giving
them an opportunity to become a part of your audience.

Madison Wetherill [00:01:33]:
This can also help your expertise and authority in a broad way. And I'm gonna talk a
little bit more about expertise and authority in our step number 4. But what I want you to
consider is if you are an expert enough in your topic where you are able to create
something of value to sell to somebody, that immediately adds you to a different level of
expertise than somebody who maybe just started a blog yesterday and doesn't know
their topic well enough to do that. So here's a couple of things that you can consider as
alternate revenue streams or additional revenue streams that you can add to your
business. You can do things like work with brands directly through brand partnerships
that can be through social media content or through blog content. Can also be creating
content for brands. That's another form of brand sponsorships where you have a little bit
more freedom in what you can create for the brand based on what they're looking for.
And you don't have to worry so much about organic search.

Madison Wetherill [00:02:31]:
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You could do things like affiliate marketing. This in and of itself is a whole different topic
that has many many points to it, so I won't go much into it. But it's a huge way that you
can bring in revenue to your website and to your blogging business. You could create
digital products or physical products depending on what your niche is. You could
consider 1 to 1 training or services. This is definitely not gonna be passive in any way,
but it's a really great way to inject revenue into your business and to also get to know
your audience on a really intimate level when you are working with them 1 to 1. You
could create a digital course of your content. So if your content is something that you
could create a step by step course for somebody to take, that's a great way to add in
revenue.

Madison Wetherill [00:03:14]:
You could consider something like an ad free membership. Kind of an ironic thing to
consider once you have ads to also then have a way for your audience to view your site,
without ads, but especially as you get to a place where you have a large traffic amount
of people coming to your site. This can sometimes make sense. Lastly, you could
consider hosting a summit just like the summit that we're a part of this week. Hosting a
summit for your audience is a great way to grow your email list and also to be able to
share your expertise and knowledge with your audience.

Liz Stapleton [00:03:43]:
That's a wrap for today's episode. A huge thank you to Madison for her fantastic
insights. If you wanna dive deeper, be sure to check out her full session from the 2024
Blogger Breakthrough Summit by checking out the Blogger Breakthrough Summit vault
linked in the show notes below. Until next time, keep blogging, keep growing, and most
importantly keep being awesome.
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