


Think of yowr business. like a
b .

You can’t offer a variety of amazing treats and delights on Day 1 if you want to be successful.
You need to start small, with a cupcake recipe. Then you build up from there. This makes sure
that your recipes are on point, your costs have stayed low, and (most importantly) you’ve
learned to create what your customers want, instead of guessing. That’s what this workbook
is all about.

I've created this in the hopes that it prevents you from succumbing to the trap of feeling like

you have to hit the ground running at 100mph. Instead, learn how to create products the

smart way to save yourself debt and too many late nights in despair. Let me know on twitter
if any of these tips work for you because I would LOVE to read about your
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success!


http://www.twitter.com/handmadebk
http://www.twitter.com/handmadebk
http://handmadebrooklyn.com
http://handmadebrooklyn.com

MVP hella 0 ya heat me:



o will g collect keedbcwk ?

What @5 Uhe kill switch ?

(What is the determining factor on if this is viable? X in sales, Y negative comments, no one seems
enthused, etc)

Whal i5 the 9&-@%9@6( 7

(X in sales, Y positive comments, positive feedback from press, etc)
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You are welcome to print a copy of this document for your personal use. Other than that, no part of
this publication may be reproduced, stored, or transmitted in any form or by any means, electronic,
mechanical, photocopying, recording, scanning, ot otherwise, except as permitted under Section 107 or
108 of the 1976 United States Copyright Act, without the prior written permission of the author.

Requests to the author and publisher for permission should be addressed to the following email:
hello@handmadebrooklyn.com

Limitation of liability/disclaimer of warranty: While the publisher and author have used their best
efforts in preparing this guide and workbook, they make no representations or warranties with respect
to the accuracy or completeness of the contents of this document and specifically disclaim any implied
warranties of merchantability or fitness for particular purpose. No warranty may be created or

extended by sales representatives, promoters, or written sales materials.

The advice and strategies contained herein may not be suitable for your situation. You should consult
with a professional where appropriate. Neither the publisher nor author shall be liable for any loss of
profit or any other commercial damages, including but not limited to special, incidental, consequential,

or other damages.
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