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Imagine there’s an artificial intelligence that can make music as well 

as most any musician. 

Then imagine you have access to this software. You use it to create 

lo-fi beats, which is just chill and calm music without any words. It helps 

people to relax and concentrate better. 

You create your own lo-fi beats from literally nothing and upload it 

to different marketplaces and even to Spotify. 

I know people who are doing this. They’re not musicians and 

couldn’t string five notes together to save their lives, but they’re 

earning monthly residual income from songs written using software. 

If you want to give this a try, you might start with a tool called Avia. 

It offers free access and up to three downloads of your music. 

How to Get Paid 
For Using a 
Simple Software 
Program 
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TikTok Shares Key Tips for Marketers in its 2023 
‘What’s Next’ Report 

TikTok has published its 2023 ‘What’s Next’ report, which looks at the key shifts that TikTok’s 
seeing, from a marketing perspective, within the broader scope of engagement across the app. 

This is the third annual trend forecast, designed to help marketers understand how 
consumers' wants and needs will change in the upcoming year and what that will mean for their 

strategies, both on and off of TikTok. 
From fun to functional, this new report will focus on unpacking long-term TikTok-first cultural 

forces, the underlying signals that show how each of these come to life, and the implications for 
brands to succeed on the platform. 

https://newsroom.tiktok.com/en-us/whats-next-2023-trend-report 
 

 Resources and 
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So Far, Marketers Won't Buzz to Hive Social 
as Twitter Alternative 

The Complete Guide to Online 
Customer Research 

 

Are you looking for a new way to understand your customers? 

Do you know where they spend their time online, their average 

annual income or revenue, and their most significant problems 

relevant to your solution?  

Considering all the data you hold, you probably think you know 

your customers pretty well. You may also feel that you understand 

them and deliver what they need. Does that sound like you? Then 

you might want to think again. 

 

https://neilpatel.com/blog/online-customer-research-guide/ 

With an ad free platform and a ban on certain commercial content, is the latest 

Twitter alternative, Hive Social, a marketing buzzkill? 

In the herculean effort to advance their brand amid Twitter’s seemingly constant 

controversy and chaos, some marketers are on the hunt for an alternative — and 

lately several are vying for attention. Most recently, it's Hive Social. 

But can a platform without advertising and strict limits on commercial contact be 

the answer? 

 

Https://www.cmswire.com/digital-marketing/so-far-marketers-wont-buzz-to-

hive-social-as-twitter-alternative/ 

 

 

 

 

4 

https://neilpatel.com/blog/online-customer-research-guide/
https://www.cmswire.com/digital-marketing/so-far-marketers-wont-buzz-to-hive-social-as-twitter-alternative/
https://www.cmswire.com/digital-marketing/so-far-marketers-wont-buzz-to-hive-social-as-twitter-alternative/


 

5 

Website copywriting doesn’t have to be difficult. In fact, it can be downright easy when you know 

your topic and you use these copywriting tips: 

1: Know your reader. Whatever you write is all about your reader, not about what you know. 

2: Plan what you will say. Know in advance what message you want to convey to your reader and 

make an outline to ensure you get it right. 

3: Fill in your outline. After each item in your outline, write about that item. People get hung up on 

the writing part, but if you look at it as filling out the outline, then it gets super easy. 

4: Don’t edit as you write, just write. Editing comes later, ideally the next day if there is time to wait. 

5: Keep your paragraphs short. The recommended size is 7 lines or less, and that’s lines, not 

sentences. 

6: One sentence paragraphs are great, despite what your English teacher may have taught you. 

7: Use subheadlines. If your copy is long, break it up with subheadlines to make it easy for your 

reader to scan. 

8: Use active, interesting verbs. You didn’t just go to the store, you walked briskly or you ran like 

your hair was on fire or you sauntered and strutted or you exhaustedly dragged yourself there. Or 

maybe you crawled or hopped or even flew on the handlebars of your sister’s bike. 

9: Use active verbs instead of passive verbs. Instead of, “A letter is written by Emma,” say, “Emma 

writes a letter.” 

10: Omit words that don’t do anything at the beginning of sentences. Instead of, “There are 24 

people in attendance,” you can say, “24 people joined us.” 

11: Avoid jargon. Even if you’re using the right jargon with the right audience, they’ve heard it so 

much that it loses all meaning. And if you use the right jargon with the wrong audience, they won’t 

know what you mean. 

12: Avoid male and female words. For example, instead of policeman, say officer, and instead of 

chairman, say chairperson.  

13: Write with confidence. Instead of, “I think this is the best solution,” say, “This is the best 

solution.” 

14: Check your punctuation. “Let’s eat Grandma” vs “Let’s eat, Grandma.” 

15: Avoid redundancy. “New innovation,” “end result” and “returned back” are three examples. 

16: Short words grab attention. “Pick up the box now!” “Warning!” “Free!” 

17: Use an editor. If you have the time and resources, hire someone to be your editor. A second pair 

of eyes can sometimes work wonders. 

 

  

Short and Sweet: 17 Website 
Copywriting Tips to Increase  

Your Conversions 
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When it comes to videos, hooks are everything because you have only seconds to 

grab viewers’ interest. Placed at the beginning, the right hook makes your viewers want 

to keep watching rather than clicking away. 

There are all sorts of hooks you can use, but some consistently work better than 

others. Here are 10 of the most effective hooks for videos: 

1. Surprise 

This can be anything from a plot twist to a jaw-dropping stunt. Surprise is a great 

way to keep people hooked because it's unexpected. And when people are surprised, 

they want to see what happens next. 

2. Humor 

Humor is another great hook because it's a great way to keep people engaged. 

People love to laugh, so if you can make them laugh right away, they're more likely to 

stick around. 

3. Mystery 

Mystery is a great hook because it gets people's curiosity revved up. If you can create 

a sense of mystery, people will want to see how it unfolds.  

4. Emotion 

If you can make people feel something, they're more likely to keep watching. 

Emotion is a powerful hook because it can make people care about what's happening 

on screen. 

5. Voyeurism 

People are naturally curious, and if you can tap into that curiosity, you've got a hook 

that's sure to keep people watching. Voyeurism is all about giving people a glimpse into 

something they normally wouldn't see. 

6. Scandal 

Scandal is another great hook because it's the perfect way to get people's attention. 

Scandalous videos are always popular because people love gossip and drama. 

7. Shock 

Like surprise, shock is a great way to get people's attention. If you can do something 

that shocks people, they're likely to keep watching just to see what happens next. 

8. Tease 

Teasing is a great hook because it gets people's anticipation up. If you can tease 

people about what's coming next, they're more likely to stick around to see it. 

9. Fascination 

Start with a fascinating fact to pique viewers’ curiosity and grab their attention. This 

one has the added benefit of building your credibility in the viewers’ eyes, too. 

10: What if… 

“What if I told you there is a savings account that is 100% safe and pays you 9% 

interest?” 

These are 10 of the most effective hooks for videos. If you can use one or more of 

these hooks in your videos, you're sure to keep people hooked. 

6 
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The 10 Most 
Effective 

Hooks for 
Videos 



 

LinkedIn Adds More Analytics for Creators 

 

LinkedIn announced new creator analytics in March of this year, and now in 

December, they’ve made even more improvements to their creator analytics. 

Linkedin’s new analytics are improved and more detailed for creators and brands. 

But what are they and what can they do for you? 

 

https://rockcontent.com/blog/linkedin-new-analytics/ 
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Google Rolls Out December 2022 Helpful 
Content Update 

Google’s helpful content system is designed to reward webpages created for 

people rather than search engines. It aims to elevate content that adds unique value 

to the web, above and beyond what’s broadly available from other publishers. 

https://www.searchenginejournal.com/google-rolls-out-december-2022-

helpful-content-update/473360/ 

 

Facebook Enables New Ways To Make 
Money & Faster Payouts 

Meta is introducing new ways to monetize content on Facebook and lowering the 

payment threshold for creators. 

https://www.searchenginejournal.com/facebook-enables-new-ways-to-make-

money-faster-payouts/473651/ 
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ARTICLE 

How to Boost Social Media Traffic 
in 2023 

Here’s how to get your 

brand found in social media 

next year, bringing new 

subscribers and customers 

into your fold. 

 

Social media might not be the next Google just yet, but more and more 

people are searching their favorite platform for the things that interest them 

most. 

Wouldn’t it be nice if you appeared at the top of their search results? This 

is free organic traffic that is looking for what you happen to be offering and 

finding you at the exact moment they are most open to what offer. 

And in case you’re thinking that social media is a waste of time, here are a 

few stats that might change your mind: 

• 59% of the world’s population uses social media for an average of 

2 hours and 30 minutes daily. 

• YouTube is the second most popular search engine next to Google. 

• 40% of Gen-Z prefers searching on TikTok or Instagram over 

Google. 

• Facebook averages over 2 billion searches a day. 

• 83% of Instagram users say it helps them discover new products 

and services. 

These social media platforms are keeping users 

on their sites longer, giving your more 

opportunities to attract their attention and get 

their business.  

Here’s how to maximize your social media 

traffic: 

Social Media Optimization  
Best Practices 

 

If you're like most people, you use social media 

every day. And if you're a business owner, you 

know that social media is a great way to connect 

with your customers and promote your products 

or services. 

But what you may not know is that there's a 

right way and a wrong way to use social media for 

your business. Here are some social media 

optimization best practices that will help you get 

the most out of your social media marketing: 
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1. Use Keywords in Your Posts 

If you want your posts to be found by people who are 

searching for relevant information, you need to use 

keywords. Just like with SEO, using the right keywords in your 

social media posts will help you reach your target audience. 

2. Post Regularly 

It's not enough to just set up a social media account and 

post occasionally. To be successful with social media, you 

need to be consistent and post regularly. Posting regularly 

will help you build a following and keep people engaged with 

your brand. 

3. Engage with Your followers 

Don't just post one-way messages to your followers. Be 

sure to engage with them by replying to comments, 

answering questions, and interacting with their content as 

well. The more you interact with your followers, the more 

connected they'll feel to your brand. 

4. Use Visuals 

People are visual creatures, so using visuals in your posts 

is a great way to catch their attention. Whether it's photos, 

infographics, or videos, adding visuals will make your posts 

more engaging and more likely to be shared. 

5. Try Paid Advertising 

Organic reach on social media is becoming more and 

more difficult to achieve. As a result, more and more 

businesses are turning to paid advertising to reach their 

target audiences. Paid advertising on social media is a great 

way to reach a larger audience and get your content in front 

of people who are most likely to be interested in it. 

6. Analyze Your Results 

Finally, don't forget to analyze your results so that you can 

adjust your strategy as needed. Keep track of your metrics 

and compare your results over time to see what's working 

and what's not. By regularly analyzing your results, you can 

fine-tune your social media strategy for maximum success.  

 

Algorithm Optimization Tips for The Big Four 
Now let’s cover how to optimize for individual social 

media platforms: 

YouTube 

This is the second most popular search engine after 

Google and it offers more optimization possibilities than 

other platforms. 
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• Use keywords as close to the beginning of 

your title as possible 

• Use a brief description and primary keyword 

above the fold. 

• Use secondary keywords and a call to action 

below the fold 

• Include five to eight keywords 

• Use up to three hashtags focused on your 

keywords 

• Name your video file the same as your 

YouTube video title 

• Use keywords in your audio 

• Enable closed captioning to auto-generate 

transcripts 

• Include a category for ads 

TikTok 

Remember that Gen-Z prefers to search on TikTok 

and Instagram over Google. 

• Use keywords in the name line 

• Use keywords in the caption, hashtags and 

actual video text and sound 

• Use three to five hashtags that are a mix of 

trending and popular tags along with a niche 

hashtag 

Facebook 

2 billion searches are performed on Facebook every 

day. Here's how to optimize your profile to get a piece of 

that action: 

• Use keywords from your business category in 

your profile 

• Caption your content with keywords 

• Use images or videos that are reflective of 

your keywords 

• Hashtags are a ranking factor only on reels 

• Whenever possible, use video content for 

more reach and engagement 

Instagram 

This is a great place for users to discover new 

products and services. 

• Place keywords in the name line and in your 

bio 

• Use keywords in the caption, hashtags and 

alt-text 

• Use up to 30 relevant hashtags composed of 

both popular and niche 
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Quick Case Study:  
SaaS for List Building 

 

I’ve seen this done before but this time it’s a little different 

because of the total inexperience of the person (we’ll call her 

Pam) who did this. 

Pam had zero experience at online marketing, zero 

experience at list building and zero experience at creating any 

kind of a software program. 

She’d read enough marketing materials to know that 

building an email list was paramount to finding success in 

online marketing, but she didn’t want to bother with slow, 

traditional list building methods. 

Nope. She wanted to do it fast and with as little effort as 

possible. 

And so, she created a software program for laptops and an 

app version for phones. 

Her software is in the self-help niche, but she’s asked me 

not to give out any specifics because it would be super easy 

for someone else to come along and create a look-alike 

product. 

I can tell you that her program provides guidance and help 

for some very real-life issues. While it’s not a therapist in your 

pocket, it almost feels like it.  

She was torn between wanting to get this program into as 

many hands as possible, and only letting paying customers 

have it. She knew from her research that one paying customer 

is worth ten or even 100 freebie seekers. She also knew that 

there could be some customer service issues to deal with, and 

if she had only paying customers then she could hold the 

number down enough to be able to handle it herself in the 

beginning. 

Here's what Pam did to get the software into as many 

paying customer’s hands as possible: She gave it away with the 

purchase of any other self-help product or coaching that sold 

for more than $45. 

In other words, other people in the self-help niche who 

were selling products could offer her software as a bonus to 

purchasers. This helped them to get more sales and it built a 

list of buyers for Pam. 

Pam now has a list of over 10,000 people who pay for self-

help products and services, as well as several dozen new 

connections and relationships with players in her industry. 
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She’s already working on joint ventures with several of those 

marketers. She’s selling affiliate products to her list. Her list 

continues to grow with buyers with almost no effort on her 

part. And in less than six months she is now earning over $5,000 

a month. 

She credits her success to finding out what people want, 

hiring someone to create the software and app for her, and 

giving away something super valuable to people who are 

actively working on making their lives better. 

I asked Pam if she might open up the software to the general 

public to build her list massively bigger and she said it’s not 

really a consideration right now. The people on her list are all 

buyers and her list is crazy responsive. She only sends out three 

emails and one offer per week and yet she’s earning over 

$5,000 a month. She does plan on creating more of her own 

products to sell to her list and she has two of them in the works 

right now – one is a course and the other is another software 

program. 

I love this because her list building efforts are minimal, her 

list consists of nothing but proven buyers and she spends only 

about 10- 15 hours a week on her business. 

Could this be duplicated in other niches? Absolutely. I know 

of one person in the online marketing niche who has built a list 

of over hundred thousand business owners by giving his 

software service away for free, and I’m sure there are many 

others. 

The twist here is giving it only to buyers of other products. 

Those product owners – who already have substantial 

credibility with their followers - become her best marketing 

tools as they rave about her software to their prospects. 
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Editor: 

This time we're talking with a real high flyer when it 

comes to selling on Amazon and dominating niche 

markets. Not only does he have a degree in economics, 

but he is also an inspiring trainer, which is why he's been 

invited to speak on stages around the world in places such 

as Singapore, Malaysia, as well as closer to home. So it's a 

real pleasure to say welcome to Greg Cesar. 

Greg Cesar: 

Thank you. Thank you for having me. 

Editor: 

Well, it's great to have you. Let's start by asking a little bit 

more about you and your background and how you got 

started. 

Greg Cesar: 

Yeah, absolutely. I graduated college and went out and 

got myself a corporate job, like everyone else is supposed 

to do, and my goal was to work up the corporate ladder 

and become president of a company somewhere. And 

one day I had a boss tell me, "When I tell you to do 

something, you do it." And I instantly realised that I was 

unemployable. I said, "There's just no way I can go work 

for someone who's going to tell me that." 

So in 1997 or '98, I bought a product from television. It 

was some work at home thing and I had it for a couple 

months. And when I quit my job, I said, "Well, let's start 

this internet thing everybody keeps talking about." And I 

started consulting local businesses on, "Hey, you've got to 

advertise and market on the internet." And they all 

thought I was crazy. I actually had one guy say to me, "This 

internet thing is not going to be any good until the year 

2050." And- 

Editor: 

Wow. Wow. 

Greg Cesar: 

I wanted to say, "Where did you get that figure from?" So 

it wasn't the easiest thing back then and- 

Editor: 

I was going to say, this is the early days of the internet too, 

right? 

Greg Cesar 
interview 
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Greg Cesar: 

Oh, this was the days, if you wanted to rank number one 

on Yahoo, all you had to do was put a letter or a number in 

front of your domain, and you'd be number one in a day or 

two. 

Editor: 

Wow. 

Greg Cesar: 

That's how easy it was back then. Yeah. And so I started 

consulting businesses and I started getting good at it, and I 

wanted to go out and get more clients. So I decided, let me 

learn how to sell products and content and things like that 

on the internet. And I got really good at that. I mean I've 

sold my own personal products since then, and probably 

170,000 customers that I have personally sold to over the 

years. So I learned that what I thought was an impossible 

thing was actually the most easiest thing once I learned 

how to do it. So that got me speaking all over the globe and 

training people and it's been an amazing journey. 

Editor: 

Well, a lot of people either listening or reading this will 

know you through the book, Selling Info Products Through 

Amazon FBA. That's something that you are really well 

known for. Maybe we can just touch on that for a second, 

how that came about and what's the background to that? 

Greg Cesar: 

Yeah. So before I started selling content on Amazon, I was 

selling info products off of my websites using Google traffic 

and did very well, drove millions and millions of visitors. 

And around 2014, everyone had been talking about FBA, 

FBA, FBA. And for those who don't know, FBA is Fulfilled By 

Amazon is you take a product, you ship it to Amazon, and 

they sell it, blenders, widgets, cars, toys, whatever it is. 

And so I had looked at the model and what I saw was a huge 

flaw in the model in that everyone was, if I want to sell 

blenders, I have to order a thousand blenders from 

somewhere, I've got to get my name put on the blenders, 

and if I'm paying $20 for the blenders, just the cost to get 

the blenders before anything else is 20 grand. And I don't 

know if that's going to work or not going to work. So I kind 

of hesitated a bit. And what motivated me to actually give 

it a try, and it's a true story I tell in my webinars, is I went 

to a barbecue and a friend of mine showed up with his 

daughter and he told me, "You won't believe this.  
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My daughter's making $38 a day on Amazon." And here's 

the crazy part, she was eight years old at the time. 

And I said to myself, "God dang it, if an eight year old is 

kicking my butt on Amazon, what the heck do I got to be 

afraid of?" And so I said I'm going to get started. And the 

thing about it was I sat and I asked myself, what's the 

fastest and quickest thing that I could sell? And I said, "Well, 

I've been selling information. Why don't I take one of my 

courses and why don't I see if I could sell that?" But I didn't 

want to go on the Kindle side. I had done Kindle and Kindle 

is amazing, but the price points on Kindle are very low. 

You're talking $3, $4, $5, $9 a product. So I said, "I want to 

sell a $50 product. I want to sell a $90 product. So how do I 

do that?" I said, "I got it. I can't make it an ebook, I have to 

make it a course, and I have to make it physical. And if I do 

that, people will pay me." 

So I took my course and I recorded it. I turned it into an 

audio and put it on a cd. And I said, "Well, let's see if 

anyone's going to buy it." And sure enough, within the first 

day, I made $9. Within the first two months, I was at $3,000 

a month in sales. And then it just went up from there. So it 

was something that was really, I saw an eight year old kid 

doing it and said, "If they can do it, I can do it." And that is 

what motivated me to get started. 

Editor: 

That's amazing. I mean you've had an incredible success, 

obviously with everything that you've been doing online, 

but to see that you've been inspired by an eight year old, I 

mean there's something in that, Greg, to be fair. 

Greg Cesar: 

I tell people, you never know when your next opportunity 

is going to come. And that's the second opportunity I've had 

that has come from a kid. Another one was, we were 

running ads in newspapers and I saw a 16 year old kid who 

was doing it successfully. Well, who do you think I called? I 

called a 16 year old and said, "Hey, show me what you're 

doing." There is no shame in the game. Whoever has the 

knowledge, I'm going to take it. The age doesn't matter. So 

in a lot of people, they would've said, "Oh, that's a kid. I'm 

not going to listen to a kid." I say, "It doesn't matter. It's 

whoever's doing it successfully is who you want to learn 

from." 
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Editor: 

Absolutely. And Amazon, as you say, a lot of people are tempted to get into Amazon, because it has a lot of 

customers, you don't have to set up a website, they'll handle all the shipments, all the fulfilment, all the returns if 

necessary. It's all done for you. But I guess the barriers to entry can sometimes put people off. What do you say to 

people to motivate them to take those steps that are necessary to get their products onto Amazon? 

… 
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Did you know that if you send an email to your list 

every day, that you will get far better results than if you 

only email them occasionally? 

Yes, a few people will unsubscribe in a huff because you 

sent, ‘too many emails’; whatever that means. 

But those were not your best prospects anyway. 

And if you make your emails fun, entertaining and 

maybe even a little bit informative, you’ll get more opens 

and more clicks and yes, more revenue. 

But the tough part is coming up with a new idea every 

day to send to your list. That is, it’s tough unless you take 

advantage of the crazy, strange and downright wacky 

holidays that happen throughout the month. 

For example, on February 1st you might write an email 

about “work naked day” which I guarantee will get 

opened. 

On the 2nd you can talk about the marmot that stole 

your ice cream and your spouse’s tater tots while hiking at 

Mt. Rainier National Park. Okay, maybe it’s not 100% true, 

but when you start combining these holidays you can 

come up with some really wild stuff.  

February 3rd is Dump Your Significant Jerk Day, and 

who doesn’t have a great, funny or cringeworthy story tell 

about that? 

I challenge you to send an email every single day in 

February to your list. And if you get stuck for ideas, just 

peruse this list and you’ll have plenty to work from. 

Post those emails on your blog as well, and then jump 

on social media and use the hashtags to grab people and 

send them to your site to read your posts. 

More interaction from your list, more people hitting 

your site from social media and a daily chance to get more 

subscribers, too. 

It’s a win-win-win and it’s super easy to do, too. 

February Month Long Holidays and Observances 

Adopt a Rescued Rabbit Month 

American Heart Month  

Bake for Family Fun Month  

Black History Month  

Boost Your Self-Esteem Month  

Celebration of Chocolate Month  

Creative Romance Month  

Dog Training Education Month  

Great American Pie Month  

International Embroidery Month  

Humpback Whale Awareness Month  

National Cat Health Month  

National Cherry Month  

130 February 
Marketing Ideas to 
Boost Your Sales 
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February Holidays and Dates 

February 1st 

Bubble Gum Day #BubbleGumDay 

Wear Red Day #WearRedDay 

Car Insurance Day #CarInsuranceDay 

World Read Aloud Day #ReadAloudDay 

Decorating with Candy Day #DecoratingWithCandyDay 

Working Naked Day #WorkingNakedDay 

Serpent Day #SerpentDay 

February 2nd 

Ice Cream for Breakfast Day #IceCreamForBreakfastDay 

Hedgehog Day #HedgehogDay 

Marmot Day #MarmotDay 

World Wetlands Day #WetlandsDay 

Tater Tot Day #TaterTotDay 

Take Your Child to the Library Day 

#TakeYourChildToTheLibraryDay 

Groundhog Day #GroundhogDay 

February 3rd 

Carrot Cake Day #CarrotCakeDay 

Yorkshire Pudding Day #YorkshirePuddingDay 

International Golden Retriever Day 

#GoldenRetrieverDay 

Dump Your Significant Jerk Day 

#DumpYourSignificantJerkDay 

February 4th 

Thank a Letter Carrier Day #ThankALetterCarrierDay 

Homemade Soup Day #HomemadeSoupDay 

World Cancer Day #CancerDay 

National Sweater Day #SweaterDay 

February 5th 

World Nutella Day #NutellaDay 

Weatherman’s Day #WeathermansDay 

Chocolate Fondue Day #ChocolateFondueDay 

Western Monarch Day #WesternMonarchDay 

Safer Internet Day #SaferInternetDay 

February 6th 

Frozen Yogurt Day #FrozenYogurtDay 

Lame Duck Day #LameDuckDay 

February 7th 

Ballet Day #BalletDay 

Send a Card to a Friend Day #SendACardToAFriendDay 

February 8th 

Kite Flying Day #KiteFlyingDay 

Laugh and Get Rich Day #LaughAndGetRichDay 

Opera Day #OperaDay 

Molasses Bar Day #MolassesBarDay 

February 9th 

Read in a Bathtub Day #ReadInABathtubDay 

Toothache Day #ToothacheDay 

Pizza Day #PizzaDay 

February 10th 

Umbrella Day #UmbrellaDay 

World Marriage Day #MarriageDay 

Cream Cheese Brownie Day #CreamCheeseBrownieDay 

February 11th 

Clean Out Your Computer Day 

#CleanOutYourComputerDay 

Get Out Your Guitar Day #GetOutYourGuitarDay 

Make a Friend Day #MakeAFriendDay 

Satisfied Staying Single Day #SatisfiedStayingSingleDay 

Don’t Cry Over Spilled Milk Day 

#DontCryOverSpilledMilkDay 

Peppermint Patty Day #PeppermintPattyDay 

White Shirt Day #WhiteShirtDay 

February 12th 

International Darwin Day #DarwinDay 

Extraterrestrial Culture Day #ExtraterrestrialCultureDay 

Plum Pudding Day #PlumPuddingDay 

Lost Penny Day #LostPennyDay 

February 13th 

Radio Day #RadioDay 

Get a Different Name Day #GetADifferentNameDay 

Madly in Love With Me Day #MadlyInLoveWithMeDay 

Tortellini Day #TortelliniDay 

February 14th 

Valentine’s Day #ValentinesDay 

Ferris Wheel Day #FerrisWheelDay 

Donor Day #DonorDay 

Pet Theft Awareness Day #PetTheftAwarenessDay 

International Book Giving Day #BookGivingDay 

Cream-Filled Chocolates Day #CreamFilledChocolatesDay 
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February 15th 

Hippo Day #HippoDay 

Gumdrop Day #GumdropDay 

Singles Awareness Day #SinglesAwarenessDay 

No One Eats Alone Day #NoOneEatsAloneDay 

February 16th 

Innovation Day #InnovationDay 

Almond Day #AlmondDay 

World Whale Day #WhaleDay 

World Pangolin Day #PangolinDay 

Do a Grouch a Favor Day #DoAGrouchAFavorDay 

February 17th 

Random Acts of Kindness Day 

#RandomActsOfKindnessDay 

World Human Spirit Day #HumanSpiritDay 

February 18th 

National Drink Wine Day #DrinkWineDay 

Battery Day #BatteryDay 

Pluto Day #PlutoDay 

February 19th 

Chocolate Mint Day #ChocolateMintDay 

International Tug-of-War Day #TugOfWarDay 

February 20th 

Love Your Pet Day #LoveYourPetDay 

Cherry Pie Day #CherryPieDay 

Handcuff Day #HandcuffDay 

February 21st 

Sticky Bun Day #StickyBunDay 

Introduce a Girl to Engineering Day 

#IntroduceAGirlToEngineeringDay 

February 22nd 

Single Tasking Day #SingleTaskingDay 

World Thinking Day #ThinkingDay 

Margarita Day #MargaritaDay 

Walking the Dog Day #WalkingTheDogDay 

World Yoga Day #YogaDay 

February 23rd 

Sword Swallowers Day #SwordSwallowersDay 

Banana Bread Day #BananaBreadDay 

Open That Bottle Night #OpenThatBottleNight 

International Dog Biscuit Appreciation Day 

#DogBiscuitAppreciationDay 

Play Tennis Day #PlayTennisDay 

February 24th 

Tortilla Chip Day #TortillaChipDay 

World Bartender Day #BartenderDay 

February 25th 

Chocolate-Covered Peanuts Day 

#ChocolateCoveredPeanutsDay 

Wine and Cheese Day #WineAndCheeseDay 

Clam Chowder Day #ClamChowderDay 

Play More Cards Day #PlayMoreCardsDay 

February 26th 

Tell a Fairy Tale Day #TellAFairyTaleDay 

Pistachio Day #PistachioDay 

Personal Chef Day #PersonalChefDay 

Levi Strauss Day #LeviStraussDay 

February 27th 

Pokémon Day #PokemonDay 

Polar Bear Day #PolarBearDay 

Strawberry Day #StrawberryDay 

Inconvenience Yourself Day #InconvenienceYourselfDay 

Kahlua Day #KahluaDay 

February 28th 

Digital Learning Day #DigitalLearningDay #DLDay 

Chocolate Soufflé Day #ChocolateSouffleDay 

Tooth Fairy Day #ToothFairyDay 

Chilli Day #ChilliDay 
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YouTube Adds Chat Emotes, New Shorts 

Editing Tools and Automated Audio Dubbing 

in Other Languages 

 

YouTube has announced a range of new tweaks and updates, which are actually 

fairly significant, in different ways, but particularly if you’re looking to make Shorts a 

focus heading into the new year. 

 

https://www.socialmediatoday.com/news/YouTube-Adds-Emotes-Shorts-

Thumbnails-Audio-Dubbing/638157/ 

 

7 

Are Breadcrumbs A Google Ranking Factor? 

Breadcrumbs are helpful for users, but does that mean that adding breadcrumb 

markup will propel your page to the top of search results? 

https://www.searchenginejournal.com/ranking-factors/breadcrumbs-ranking-

factor/ 

 

Google Search rolls out new search 
refinements for top bar filters with related 
topics As previewed at the Search On event, now these new related topics options can 

show in the top far filter options. 

https://searchengineland.com/google-search-rolls-out-new-search-

refinements-for-top-bar-filters-with-related-topics-389996 
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3 Strange Tricks to 

Getting Your Content 
Read 

 

It’s becoming more difficult to get people’s attention. 

And while I’m sure there are numerous psychological babble 

reasons why this is so, why don’t we just cut to the chase and HEY 

LOOK! A SQUIRREL!!! 

Yup. 

I’m as guilty of having a short attention span as anyone. 

So forget the psychology of why it’s hard to grab and keep 

attention, and instead focus on using these three strange hacks 

that will get your stuff read. 

1: Use headlines. LOTS of headlines. 

When someone lands on your article, odds are they’re not 

going to dive in at the beginning and read it through as you 

intended. 

Nope. 

Instead, they’re going to scroll down to see how long the 

article is, how interesting it looks and if they want to invest time 

and attention to what you’ve written. 

That’s why you want to… 

Break Up Your Article with Headings 

First, you’ve got a main headline. 

Next, you’ve got subheadlines to break up the main sections.  

Begin each section with a heading. 

The longer the article, the more headings you need. 

Your reader should be able to skim your article and get a good 

feel for what it’s about simply by reading the headings. 

Note: There are two main types of headings: 

a: The kind that tells you what the next section is about 

Example: Treats are Crucial for Training Your Doggo 

b: The kind that makes you curious what the next section is 

about 

Example: Use This Item Make Your Dog Do Anything You Want 

Both types of subheadlines work, but personally I like the 

second one. It gives the benefit but doesn’t give away the secret 

to obtaining the benefit. For that, they need to read that section. 

2: Use the 1-3-1 Method. 

This is a ninja method that’s probably been used on you 

hundreds of times, and yet you were blissfully unaware of what 

was going on. 

I know I was. 
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It works like this: 

Write one sentence. 

Add a paragraph break. Then in the second paragraph, write 3 

sentences. And then add another paragraph break. 

Write one sentence in the third paragraph. 

Three paragraphs contain 5 sentences, spaced out in a 1-3-1 

fashion. 

This formatting works because it lulls the reader into a reading 

momentum, sort of like hypnosis. 

Big bulky chunks of copy are difficult to read, but little 

paragraphs are easy. 

Sometimes I’ll write a paragraph with just one or two words: 

Like this. 

Easy. 

Try it and you’ll find that readers are more likely to stick with 

your writing all the way to the end.  

3: Add variety to your formatting. 

Try using…  

• Bolding 

• Italics 

• Bulleted lists 

• And even underlining. 

Bolded words attract the eye 

Italics add emphasis 

Bulleted lists make things easier to understand and more 

interesting to read. 

Underlining and all caps should you be used sparingly and for 

emphasis, too. 

Recap: How easy is that?  

To get more people to read your stuff, simply… 

• Employ plenty of headlines 

• Use the 1-3-1 method 

• Vary your formatting 

I challenge you to create two similar posts, one formatted in a 

traditional manner and the other employing these three tactics. 

Release them a week apart on the same day at the same time 

with the same promotional effort. 

And then see which one is viewed more often and read all the 

way to the end. 
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The 10 Biggest Reasons You 
Aren’t Making Big Money 

Online (Yet) 

 

Sure, online businesses are more flexible and scalable. Who 

doesn’t want to earn their fortune working in their pajamas at the 

kitchen table? 

But if you’ve tried making money online and failed, then you know 

it’s not always as easy as it looks. There are a lot of people out there 

who seem to be doing it, but when you try it yourself, it's just not as 

simple. 

Here are the reasons why you might be struggling, and how to turn 

things around and make each one of these challenges work for you 

instead of against you. 

1: It’s more work than you thought.  

Making money online isn’t a get rich quick scheme, despite what 

you may have been told. Decide in advance that you’re going to work 

hard, overcome your mistakes and persevere until you’re profitable. 

Having this mindset is often half the battle. 

Remember, tens of thousands of people are earning amazing 

incomes online. If they can do it, then so can you, if you just put in the 

work, learn how it’s done and don’t quit. 

2: You don’t know what you’re doing. 

Experience is a wonderful thing, but to get experience you’ll have 

to make mistakes and fall down a few times. 

If there are skills you need to master, then do it. if there are 

needed skills that you are better off outsourcing, then do that. 

And if you really want to shortcut the process, get a coach to teach 

you exactly what you need to know. 

3: You’re in the wrong niche, or no niche at all. 

Are you trying to appeal to everyone who needs to lose weight? 

Or everyone who wants to be smarter? Richer? Prettier? Then you 

don’t have a niche. When you try to appeal to everyone, you appeal 

to no one. 

If you have a tightly focused niche, such as training greyhound 

dogs, is there a way you can easily reach your target audience? If not, 

then you need to choose a niche where you can communicate with 

the exact people who want your product or service. 

Finally, do the people in your niche spend money on the type of 

item(s) you’re selling? Maybe everyone could use a belly button 

brush, but not many people will spend $19.95 to get one. 

Finding the right niche that is tightly focused, easy to reach and 

spending money is key to success online. 
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4: Your product or service isn’t noteworthy. 

People spend money on products and services that solve their 

problems, enhance their happiness or make their lives easier. 

If your product isn’t doing at least one of these three things, then 

it’s not going to sell well. 

Find out what your market is spending their money on and what 

they wish they could buy but they can’t find it. When you offer people 

products they already want to buy, you’re halfway to making the sale. 

5: You’re lousy at selling. 

Selling is a skill. It’s not something anyone is born with, and it can 

be learned by anyone willing to put in the effort. It’s also one of the 

highest paying skills in the world. 

You can have the greatest product in history, but if you can’t 

communicate the value of the product to the prospect, then you won’t 

make sales. 

How do you learn to sell? There are many courses on copywriting 

(selling via the written word) and on sales. But if you were to learn just 

one thing that would begin to make a vast difference, it’s this: Earn 

your prospect’s trust. When they know you, like you and trust you, 

they will buy your recommendations even if you do only a semi-

adequate job of articulating how the product will improve their life. 

6: You have no list.  

It’s important to build a group of fans who know you, like you and 

trust you. When you have an active email list, you can send traffic to 

any offer you choose at any time. And if you’ve done a good job of 

communicating empathy, compassion and patience to your 

subscribers, they will follow you anywhere you choose to take them.  

7: You have a list but you don’t regularly send emails.  

A list of email subscribers won’t do you any good if you don’t build 

rapport with that list and also demonstrate that you are someone 

worth following online.  

Send out not just promotional emails but also notices of your latest 

blog posts where you offer comprehensive articles of how to solve 

problems and get things done.  

You might think it’s enough to get followers on social media, but 

email subscribers have the potential to bring in 50 times more value 

than social media followers, if you email them regularly with the 

information and offers they want. 

8: You think being a lone wolf is a good thing.  

One of the lures of online marketing is the thought that you can do 

everything by yourself, without ever truly interacting with anyone else. 

But consider this: The $5,000 potential coaching client is never going 

to sign up with you if you don’t first jump on a call with them. And the 

$50,000 joint venture will never happen if you don’t have someone to 

do a joint venture with. 
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Not to mention the sales you will miss if you don’t recruit top 

affiliates, the projects that will never happen if you don’t collaborate 

with others and one day the sale of your million-dollar business if you 

won’t talk to potential buyers. 

Don’t make the mistake of thinking the internet is a place to earn 

a fortune without ever speaking to anyone, because humans simply 

don’t work that way. 

9: You’re doing things the hard way.  

Whatever it is that you’re doing or trying to do, odds are there is 

a tool, software, process or even a person who can automate and 

streamline things for you. 

Imagine digging a hole with a shovel. Sure, you can do it over time, 

but it’s going to take tremendous effort and a lot of hours for you to 

dig a truly great hole in the ground. Bring in some heavy equipment 

and you’ll have that hole dug in half a day. 

The internet is very much like that. No matter what you’re doing 

by hand, there is an easier way to do it with partial or even total 

automation. And the tasks that can’t be 100% automated, such as 

customer service, can be outsourced to someone else to do for you. 

When you free yourself from mundane tasks, you can put your 

focus where it belongs – scaling your business. 

10: You’re not producing enough.  

If you write one book a year, you’re not going to earn as much as 

the person who writes one book a month. If you write one email or 

one blogpost a week, you’re not going to earn as much as the person 

who writes one or two blogposts and emails per day. 

Figure out which tasks are bringing in the most money and then 

focus on those tasks. For example, if you realize that affiliates are 

bringing you 80% of your income, then focus on recruiting and 

retaining more affiliates. If you realize that creating new products is 

where your best profits are, get someone to help you create new 

products faster. 

Now here’s the bottom line: The way to fail in online marketing or 

any other endeavor is to give up, which should tell you how to 

succeed: 

• Never give up 

• Figure out what you’re doing wrong and fix it 

• Prioritize tasks that build your business 

• Automate everything you possibly can 

And realize that if other people can earn their fortunes online, 

then so can you. 
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Decades ago, the ultimate financial goal was to become a millionaire. 

But these days, thanks to inflation, a million dollars doesn’t buy all that 

much. 

That’s why you probably want to become not just a multi-millionaire ($2 

million or more) but a mega-millionaire (Lots of millions or more). 

And just as the goal itself has shifted, so have the rules to get there. 

Most self-made mega-millionaires will tell you they didn’t follow rules, and 

in fact set out to break most rules on their quest to earn their fortune. 

Here are the rules they especially recommend you break if you want to 

become wealthy: 

1: Follow the rules – we already covered this one but it bears repeating. If 

everyone is following the same rules and none of them are getting rich, you 

know the rules themselves are at fault. 

2: Don’t sell – I don’t know how, when or where it became fashionable to 

think of selling as something worse than cleaning toilets. The fact is, nothing 

happens until something is sold, and the better you get at selling (online or 

offline), the more you will earn.  

3: Get a mentor – yeah, I’m sure that the self-made millionaires and 

billionaires of the world are eagerly staring at their cellphones waiting for you 

to call and pick their brains. Forget mentors and instead figure out what skill 

you need and then pay an expert to teach you that skill.  

4: Wait your turn – people wait for the right job, for promotions, for 

opportunities and for the right time. You can waste an entire lifetime waiting 

for things to come to you or you can jump the que and go get them yourself. 

5: Obsession is bad – like heck it is. Figure out how you’re going to create 

your fortune and then become obsessed with getting it done. 

6: Network like crazy – because you want a thousand people on your 

contact list and not the slightest knowledge of who 980 of them are, right? 

Nope. Instead, focus on building a handful of super strong relationships. 

7: Invest in other people’s stocks – this is great if you want to be rich when 

you’re 75. Just invest in other people’s stock funds and wait a few decades for 

the money to build. Or you could invest in your own skills and your own 

business and earn your fortune in the next 5 years. Your choice.  

8: Do what you love – and the money is supposed to follow, right? In an 

ideal world this works. But there’s a very good chance that what you love is 

not going to build you a mega-million dollar bank account, so instead you 

might want to figure out what people want to spend money on and make that 

your business.  

9: If you fail to plan then you plan to fail. What a load of horse manure. 

Look, if you want to spend the next year planning what you’re going to do, 

then you may as well spend that year watching television. Instead, decide what 

you want to do, figure out the first 1 or 2 steps, and then start taking action.  

10: Don’t launch until it’s perfect – you could spend a year creating the 

perfect product that no one wants to buy. Or you could spend 2 weeks creating 

the minimum viable product and see if there’s a market for it. In the first case 

you need an entire year just to see if you’re on the right track, and in the 

second case you could create 26 MVP’s in a year, find out which one or two of 

them are pure gold and be earning six or seven figures by next year. Your 

choice. 
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Podcasting for Beginners in 
10 Easy Steps 

 

Based on questions I’ve received from people who want to 

start a podcast, I’m going to outline exactly how to get started in 

podcasting with minimum investment of time, money and 

frustration, even if you don’t know the first thing about 

podcasting.  

You might think of a podcast as a digitally created audio 

document. Your audience can listen to your podcasts directly on 

their podcasting platforms, or they can download them in MP3 

format to their devices which use a free app that plays the 

podcast.  

Podcasts tend to be favored over written media for busy 

people because they can listen while they are commuting, 

exercising and so forth. 

As a podcaster, you can talk about anything you want. You 

might share stories, news, conduct interviews and educate your 

audience. 

But you already knew all of that, right? Which means you’re 

already well on your way to knowing not just how a podcast 

works, but also how to start your own podcast. 

Here then are the 10 simple steps to get you started: 

1: Decide What Your Podcast is All About 

First, you need to come up with a concept for your podcast. 

What will it be about? What's your angle? What will make it 

unique? Spend some time brainstorming and come up with a few 

different ideas.  

If you can, choose a topic you care about. Passion will be 

evident in your voice, and that will keep listeners engaged. 

Something that you can talk about enthusiastically for at least 30 

minutes straight is ideal. 

2: Research and Planning 

Once you've got a concept, it's time to start planning out your 

content. What topics will you cover? Who will your guests be? 

How often will you release episodes? Make a rough outline of 

what your podcast will look like.  

This is when you’ll want to research your topic inside and out. 

Preparing for your podcast episode by doing research will help 

you sound more confident, credible, and interesting to your 

listener. They will be able to tell if you know what you're talking 

about just by the way you speak. 
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3: Begin with the Equipment You Can Afford 

Next, it's time to start setting up your recording equipment. If 

you don't have a lot of money to invest, don't worry - you can get 

started with just a microphone and a free recording program like 

Audacity. If you want to spend a little bit more, you can get a 

dedicated recording interface and some nice microphones. 

Remember that you don't need the latest and greatest 

podcasting equipment to get started, but as you move forward it 

is important to begin investing in quality recording equipment 

when you can. This will ensure that your listeners can hear you 

clearly and that your episodes have a professional sound. 

4: Choose a Name and Start Recording 

Choose a catchy name for your podcast and start recording. 

Your podcast's name is one of the first things potential listeners 

will see, so make sure it's catchy and eye-catching. Avoid using 

inside jokes or puns that only you and your friends would get. 

Once you've got your recording equipment set up, it's time to 

start recording! If you're working alone, start by recording a few 

test episodes. Once you're happy with the sound quality, it's time 

to start recording your actual episodes. 

5: Editing for Quality 

Once you've recorded a few episodes, it's time to start editing 

them. This is where you'll spend the majority of your time, so it's 

important to find a editing program that you're comfortable 

with. Again, Audacity is a great free option, but there are also 

some great paid options out there if you're willing to invest a 

little bit of money. 

When you edit your episodes, be sure to remove any dead air, 

background noise, or false starts. This will make your podcast 

more enjoyable to listen to and will give it a polished, 

professional sound. 

6: Promoting Your Podcast 

Once your episodes are edited, it's time to start getting them 

out there. There are a couple different ways to do this. You can 

host your episodes on a site like Soundcloud or Libsyn, or you can 

submit them to iTunes or another podcast directory. Start 

promoting your podcast online and on social media, too. Use 

hashtags, post about upcoming episodes, and offer exclusive 

content for your listeners. 

7: Making Money 

Decide how you will monetize your podcast. There are a few 

different ways to monetize your podcast, such as selling 

advertising space, sponsorship, or through donations. You can 

also promote affiliate products, your own products and offer 

special deals on products your guests have created. Choose the 

method that makes the most sense for your podcast and your 

audience. 
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8: Growing, Networking and Promotion 

Grow your audience by continuing to produce high-quality 

episodes on a regular basis and promote your podcast to grow 

your audience. You can also reach out to other podcasters and 

collaborate on episodes or cross-promote each other's shows as 

well as doing guest appearances on other shows. This is a great 

way to get exposure to new listeners and make some valuable 

connections in the industry. 

9: Consistency and Feedback 

Stay consistent regardless of how many listeners you have. 

Eventually you’ll reach a tipping point where more and more 

people are subscribing your podcast, but in the beginning it can 

sometimes feel like no one is listening. Don’t give up because 

you’re laying a foundation that is going to pay off when you keep 

moving forward. 

Obtaining success with your podcast means staying consistent 

with both the quality of your episodes and the release schedule. 

Listeners will unsubscribe if they don't hear new episodes on a 

regular basis. 

As your podcast grows, you'll start to get feedback from 

listeners. This is valuable information that can help you improve 

your show. Use it to make your podcast even better 

10: Enjoying the Process 

Finally, don't forget to have fun! This is supposed to be 

enjoyable, so make sure you're doing something that you love. If 

you're not having fun, it'll show in your episodes. If it starts to 

feel like a chore, take a break or switch up your format. The most 

important thing is to have fun and keep your love for podcasting 

alive. 

There you have it, 10 simple steps to get started as a 

successful podcaster. Just remember to put in the work, be 

creative, and enjoy the learning process. 
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Affiliate Marketing  
For Beginners 

How You Can Earn Six Figures 
Promoting Other People’s Products  

 

I’ve been getting a lot of questions lately about affiliate marketing, some of which caught be 

completely by surprise. For example, “Is affiliate marketing legal?” 

I certainly hope so, or else I’ve just paid for my new home with illegal profits.         

I’m going to do my best to answer some of the questions I’ve received and maybe even 

demonstrate that affiliate marketing can indeed be a profitable side hustle or full-time business. 

Why Affiliate Marketing is Still One of The Easiest Ways to 
Make Money Online in 2023  

If you're looking for an easier way to make money online, affiliate marketing is a great option. It's 

one of the most popular ways to earn money online, and it's relatively simple to get started. 

What is affiliate marketing? 

Affiliate marketing is a type of performance-based marketing in which a business rewards one or 

more affiliates for each visitor or customer brought by the affiliate's own marketing efforts. 

Basically, you can sign up to be an affiliate for a company, and then promote their products or 

services. When someone buys something from the company you're promoting, you earn a 

commission. 

It's a pretty straightforward way to earn money, and there are a lot of companies out there that 

offer affiliate programs. These companies use affiliates to help them reach new customers. 

Why is affiliate marketing a good way to make money? 

There are a few reasons why affiliate marketing is a great way to earn money online. 

First of all, it's a relatively easy way to get started. You don't need your own products or services 

to sell, and you don't need to deal with shipping or customer service. All you need to do is promote 

the products or services of someone else. 

Secondly, it's a great way to earn passive income. Once you've set up your affiliate marketing 

campaign, it can run on autopilot, making money for you while you sleep. 

Thirdly, there's potential to make a lot of money. If you can build a large and loyal audience 

through your content creation, you can work your way up to earning $100,000 a year or even 

$100,000 a month through affiliate marketing.  

For example, Clickbank states on their website that they have ‘hundreds of Platinum affiliate 

marketers who earn more than $250k per year,’ along with an ‘impressive number of Diamond 

affiliates who earn more than $5 million per year.’ 

Fourth, affiliate marketing allows you to focus on your content creation and building an audience 

while other people tend to product creation and customer service. 
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Fifth, you can choose what you promote and to a certain extent, how you promote it. You never 

have to promote a product you don’t like or shill for a company you don’t believe in. Even though 

you are promoting other people’s products, you are still the boss of your business, and you can feel 

good about only recommending those products you truly believe will help your audience. 

Sixth, you’ll never spend months creating a product no one buys. You might spend one day or 

even a week promoting something that doesn’t sell as well as you anticipated, but you can pull the 

plug anytime you choose and promote something else that is better for your audience, converts at 

a higher rate or simply pays you more. 

And seventh, you’ll never have to deal with customer service. I cannot tell you the nightmare 

hours I’ve spent responding to customers with the oddest, strangest and sometimes most 

aggravating of requests. As an affiliate, in the rare case a customer contacts you directly about a 

product, you can simply refer them to the product seller for help and guidance while you rest easy 

knowing someone other than you is handling customer service issues. 

In 2023 there are more affiliate marketing programs to choose from than ever before, along with 

more ways to reach your audience and more audience to reach as even the most internet shy people 

are now coming online with the rest of the world.  

So, if you're looking for an easy way to make money online, affiliate marketing is a great option. 

It's relatively simple to get started, and it has the potential to be quite profitable. 

Is affiliate marketing illegal? 

Absolutely not. Regular affiliate marketing is as legal as can be. In some countries multi-tiered 

affiliate marketing may be illegal. For example, if I were to bring you in as an affiliate and I then got 

paid on the affiliates you brought in. I doubt you’ll ever find an affiliate program that offers a three 

tier system like that. If you do, it’s most likely not affiliate marketing but rather multi-level marketing 

which is an entirely different thing. 

What’s the difference between multi-level marketing and affiliate marketing?  

There are numerous differences but let me just give you the big one: In affiliate marketing you 

do not need to purchase any product ever. Nor is there a ‘distributor kit’ to purchase. You fill out an 

application to become an affiliate, you get approved and you can start marketing the product with 

zero expense out of your pocket.  

You never, ever pay the product owner for the right to promote their product. Nor do you fill up 

your closets and garages with products you’ve been told to purchase but you cannot resell. 

Also, even if you are in the rare affiliate program that allows you to recruit other affiliates (two-

tier affiliate programs) you are never required to bring anyone else onboard.  

Is affiliate marketing a legit way to make decent money? 

Absolutely. While affiliate marketing isn’t always as easy as it sounds, it’s a 100% legit way to earn 

a living. And if you get good at it, there’s no reason why you can’t be earning six figures from it by 

your second or third year. 

How Do I Get Started as an Affiliate Marketer? 
This is the big question, isn’t it? 

Let’s lay out the steps you might take to get started: 
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1: Pick your niche. 

If possible, start with something that keenly interests you. Since you’re going to be working in 

this niche every day for possibly years to come, it makes sense to do something you enjoy and that 

stirs some passion for you. 

Make a list of possibilities, and then do some research to find out: 

• Are people spending money in these niches? 

• Are there plenty of affiliate products to promote in these niches? 

Only consider niches that get a firm yes to both of these questions. 

Don’t know where to start? At the end of this article you’ll find a list of  niches to consider.  

2: Build your website. 

While you can certainly send people straight to your affiliate offer, the real money is in building 

a list and creating trust and credibility with your subscribers. 

Your website will be all about your niche, making your visitors feel comfortable, offering product 

reviews as well as articles that your readers find informative and helpful. 

Everything you do as an affiliate is working towards building trust with your audience so that they 

get to know you, like you and most of all, trust you. 

3: Create a mailing list. 

To build a relationship with your audience you’re going to offer them a perfectly ethical ‘bribe’ 

to join your newsletter and get updates, news and special offers from you. The bribe should be 

something people in your niche would pay money for because it’s exactly what they want. It doesn't 

have to be big, either. Sometimes all you need is a one-page cheat sheet or list of resources. 

Email your list often to let them know you’ve posted something on your blog that’s worth their 

time to check out. Be entertaining and informative, keep your emails short, use stories and don’t be 

afraid to sell them on clicking a sales link in each email, even if you just insert it in the P.S.  

When your list is accustomed to seeing links leading to offers, they come to expect it and they 

buy. 

4: Promote only products you know and trust. 

Anything you promote is something you should know well and preferably use yourself. Your 

reputation is on the line every single time you promote something, so never, ever promote a lousy 

product just because you’re looking for a fast commission. 

Once you have a good reputation as an affiliate, in many (but not all) cases you can email the 

product owner and ask to see or use the product free of charge. 

5: Sell them on the click.  

There’s no need to do the heavy lifting of selling in your emails. If the sales letter converts well, 

then all you need to do is presell them on why this product is something they need to look into for 

themselves, and why they need to do that right now. 

6: Write product reviews.  

A good product review is an awesome way to make sales. Your email sends them to the product 

review and the review sends them to the sales letter. 

The trick to writing a great product review is to USE the product yourself and then be 100% honest 

about what you think of the product. 
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I once wrote a review for a lousy product and I said it was lousy in the review. Not only did I still 

get a couple of sales of that product, but the next time I reviewed something positively my sales shot 

through the roof.  

7: Give stuff away.  

First you give away something to get them to join your list. Then you give away something now 

and then just to keep people opening and reading your emails. And finally, you give away the really 

good stuff when they make a product purchase. The bigger the purchase you’re asking them to make, 

the bigger the bonus(s) you can offer. 

Not sure what to give away? A short report, video, audio, cheat sheet or resource list is great to 

give away anytime for any reason. You can also use these to segment your list into people who like 

different things. For example, if your niche is online marketing, you can segment your list into 

podcasting, video marketing and social media marketing to name a few. 

If you’re selling an expensive product, why not give away one-on-one coaching sessions? You can 

help the person get the most out of the product they purchased from your affiliate link. 

And if it’s a mid-priced product, you could do group coaching calls. These calls also serve to bond 

you to your customers as well as to advertising your paid coaching services.  

8: Be reachable.  

If someone emails you with a question, answer them. Then use that question and answer in an 

email to your list, because if one person has the question, odds are others will, too. 

9: Stick with it.  

Like anything else, affiliate marketing takes time to grow. Your first six months might be lean 

indeed, and your second six months might show modest profit. But give it a year or two and a solid 

five or six figure income is entirely possible. 

What Are Some Affiliate Marketing Trends to Look Out For 
in 2023? 

If you're looking to get into affiliate marketing, or if you're already an affiliate marketer, then 

you'll want to know about the trends that are happening in the industry.  

Here are 9 affiliate marketing trends to look out for in 2023: 

1: More Focus on Mobile 

With more and more people using their smartphones and tablets to access the internet, it's no 

surprise that affiliate marketers are going to be focusing more on mobile in the coming year. This 

means creating more mobile-friendly content and ads, as well as making sure your website and 

products are mobile-friendly. 

2: More Video Content 

Video is a very popular format, and it's only going to become more popular in the next year. 

Affiliate marketers are going to be creating more video content, whether it's in the form of vlogs, 

product reviews, or educational videos. 

Become a regular creator of video content with a stellar reputation and you can gain a loyal 

following who snap up your recommendations solely because you are the one recommending the 

product. 
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3: More Influencer Marketing 

Influencer marketing is when you partner with someone who has a large following on social 

media or elsewhere online. This can be a very effective way to reach new people, and it's something 

that more affiliate marketers are going to be doing in the coming year. 

Social media influencers have altered the marketing landscape to a significant degree. For 

example, 15% of Gen Z’s have purchased an item based on the recommendation of an influencer 

within the last 6 months. Influencer marketing of all kinds generates 10 times the return on 

investment of traditional banner ads.  

If you can see your way to becoming an influencer in your niche, then now is the time to start 

building that audience. Returns in the first few months will be skimpy but keep at it and you can 

reach a point of critical mass where the number of followers you have begins to double every couple 

of months. A year or two from now you could have a significant number of followers and a tidy six 

figure income from your efforts if you stick with it through the initial lean months of getting started.  

4: More Use of Social Media 

Social media is a great way to connect with potential customers and promote your products or 

services. Affiliate marketers are going to be using social media more in the coming year to reach new 

people and promote their offers. 

5: More Focus on Content Marketing 

Content marketing is a way to attract attention and interest in your products or services by 

creating articles, blog posts, infographics, and other types of content. This is something that more 

affiliate marketers are going to be doing in the coming year as they focus on attracting new 

customers.  

6: Entry in the Metaverse 

As we get ever closer to a virtual tomorrow, affiliate marketers who position themselves to take 

advantage of the metaverse can see significant growth. Consider in-game advertising, digital 

transactions and immersive marketing as possible affiliate strategies for 2023. 

You might promote virtual products, become an avatar or even create your own virtual world. 

Even traditional companies such as clothing and accessories are allowing customers to purchase 

digital versions of their products within games. 

7: Voice Search is on the Rise 

Mobile devices account for 50% of affiliate marketer’s traffic, and many of us already use voice 

search. Long tail SEO will be the best way to capitalize on this trend. Do your keyword research to 

discover what your potential customers are looking for when they use voice search and act 

accordingly. 

8: Podcasting will Continue to Grow 

More and more brands will want to grab a piece of the podcasting pie in 2023. Your best bet is to 

create your own podcast with a long-term strategy to build a large, loyal audience who purchase 

based on your recommendations.  

Work with product owners to get special deals for your listeners and advertise this special deal 

at the beginning, middle and end of your podcast. Place a time limit on the deal to create urgency 

or limit the offering to create scarcity.  
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9: More Recurring Income 

As more and more affiliate marketers become savvy to recurring income, we will see an explosion 

in the promotion of products that continue to pay over a longer period of time. For example, 

promoting a software or service that charges by the month and therefore pays the affiliate monthly, 

too. 

If you have the choice between promoting two programs that are similar but one pays one time 

and the other pays monthly, consider going with the monthly payments.  

And if you choose to expand your affiliate efforts into creating your own product in 2023, by all 

means make it something that will continue to give you profits for months to come after the initial 

sales is made.  

Will affiliate marketing ever rule the world? 

This question threw me. If you take it literally, then no, I don’t think it will. To rule the world you 

need world leaders. To elect them based on recommendations from affiliate marketers, well, most 

election systems already do something like this. People and publishers recommend this candidate 

or that candidate, and I suppose that could be called affiliate marketing. 

Figuratively, I don’t think it will rule the world, but it will continue to grow. While businesses can 

drop millions of dollars in advertising, many of them would prefer to pay on a performance basis 

only. If a sale is made, they pay. If there’s no sale, then they don’t pay. It’s a pretty good system for 

businesses because they don’t waste money on advertising that doesn’t work.  

And it’s a great system for affiliates because we get to make money on products we didn’t create 

and don’t own. 

What are the best niches and sub niches for beginner 
affiliate marketing? 

There are so many to choose from, and of course you will sometimes overlap from one subniche 

to another. For example, if your niche is computers then you will likely also be the digital notebooks 

and webcams as well. 

If you’re new to marketing, you’ll find it’s easier to work in a niche other than the online 

marketing niche. You won’t yet have the credibility of an experienced marketer because you don’t 

have any experience in marketing. Starting in this niche is like starting college as a professor without 

ever taking college classes.  

Once you’ve established yourself in another niche and you’re making a six-figure income, that’s 

the time to enter the online marketing niche and teach others are how to be successful, too. 

I’ve created a list below to get you started. Keep in mind that any niche you choose needs to be 

profitable for you with an audience you can easily reach.  

 

Niche: Dating  

Sub-niches:  

• dating and relationship advice 

• flowers and gifts 

• partner search for all types of preferences (age, ethnicity, faith, hobby or passion, and other 

relationship goals) 
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A sample of the popular affiliate sites:  

• BBWDatefinder 

• CatholicMatch 

• ChristianCafe 

• Commitment Connection 

• CountryMatch 

• Double Your Dating 

• eHarmony 

• Fitness Matchmaker 

• GamerDating 

• Jdate 

• Meetup 

• Military Cupid 

• OurTime 

• Parship 

• ProFlowers 

• Seeking 

• Single Parent Meet 

Niche: Education and Self-improvement 

Sub-niches:  

• bar exam 

• certification for financial risk management and project management 

• code and software development 

• courses with college credits 

• e-learning tools and course creators 

• English and foreign languages 

• hobbies 

• homeschooling 

• industry skills 

• physical classroom supplies and furniture 

• pre-school learning 

• price comparison for tertiary institutions 

• reviews (medical board exams) 

• SAT preparation 

• textbooks 

A sample of the popular affiliate sites:  

• AmONE 

• Bionic Turtle 

• Coursera 

• Discount School Supply  

• DIY.org 

• Kaplan 

• Kranse Institute 
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• LinkedIn Learning 

• MasterClass 

• Outschool 

• Pluralsight 

• Princeton Review 

• Rosetta Stone 

• Skillshare 

• Teachable  

• Textbooks.com 

• Thinkific 

• Udacity 

• Udemy 

Niche: Fitness and Sports 

Sub-niches:  

• baseball 

• basketball 

• biking 

• bodybuilding 

• fan memorabilia 

• fitness tech and apps 

• football 

• golf 

• gyms and gym equipment 

• hockey 

• home gym gear 

• hydration and recovery products 

• live events 

• live sports streaming 

• nutrition and supplements 

• personal and corporate workout programs 

• running 

• snow sports 

• soccer 

• sporting goods (apparel, jerseys, footwear, and accessories) 

• surfing 

• swimming 

• tennis 

A sample of the popular affiliate sites:  

• Baseball Rampage 

• Callaway Golf 

• EVO 

• Fitbit 

• FuboTV 
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• Grass Racks 

• HockeyShot 

• iHerb 

• Leather Head Sports 

• Muscle & Strength 

• Osmo Nutrition 

• Soccer Garage 

• SportsMemorabilia 

• StubHub 

• Under Armour 

Niche: Food and Drink 

Sub-niches:  

• bakery and sweets 

• breakfast cereal 

• cooking classes 

• fresh produce 

• gourmet teas and accessories 

• grocery delivery service 

• liquor 

• meal kits and subscription boxes 

• recipes 

• seasoning packs 

• snacks 

• special diets such as keto, vegan and vegetarian  

A sample of the popular affiliate sites:  

• Art of Tea 

• ButcherBox 

• DirectEats 

• Drizly 

• Eat Better Meals 

• HelloFresh 

• Kettle & Fire 

• Lifeboost Coffee 

• MamaSezz 

• Peapod Groceries 

• Rouxbe 

• Tasteaholics 

• The Fruit Company  

• Universal Yums 

• Veestro 

• Vital Choice 
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Niche: Gaming and e-Sports  

Sub-niches:  

• betting 

• game codes and keys (for character upgrades and game boosters),  

• game rental service 

• game testing 

• game tutorials 

• games 

• hardware and accessories (desktop PCs, laptops, monitors, keyboards, mice, mousepads, 

graphic cards, consoles, headsets, joysticks, flight yokes, webcams, microphones, speakers, audio 

mixers, gaming chairs, and desks),  

• in-game currencies 

• related merchandise such as apparel, collectibles, and home decor 

• streaming 

• tournaments for web and mobile 

A sample of the popular affiliate sites:  

• Alienware 

• Astro Gaming 

• Bose 

• GameFly 

• GG.bet 

• Green Man Gaming 

• Into The AM 

• Kinguin 

• Leprestore 

• Nvidia 

• Razer 

• Twitch 

• Zygor Guides 

Niche: Home and Garden 

Sub-niches:  

• beddings (pillows and mattresses) 

• decor (wall art, vases, mirrors) 

• DIY projects and tools, kitchen and cleaning appliances 

• floor treatments (including rugs and carpeting) 

• fragrances and cleaning products 

• furniture (and their covers) 

• gardening (furniture, tools, plants) 

• HVAC 

• interior design services 

• lighting 

• security devices 
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A sample of the popular affiliate sites:  

• AromaTech 

• Belle & June 

• Canvas Vows 

• Curtain Wonderland 

• Frontpoint Home Security 

• Hardware World 

• Heat and Cool 

• Homary 

• Home Depot 

• Keetsa Mattresses 

• Kitchen Universe 

• MiracleSofa 

• My Cleaning Products 

• Nisbets 

• Rug Source 

• Side Door 

• Vacuum Cleaner Mart 

• Wayfair 

Niche: Personal Finance 

Sub-niches:  

• budget tracking and bill management 

• credit reporting and management 

• cryptocurrency trading 

• debt reduction 

• financial data security 

• financial education for kids and adults 

• insurance (health, life, disability, professional liability) 

• investment portfolio management and trading 

• loan application and management 

• money transfers 

• online banking and savings 

• wills and estate planning 

A sample of the popular affiliate sites:  

• Acorns 

• CIT Bank 

• Coinbase 

• Complete Wills 

• Diversyfund 

• Experian 

• HoneyMoney 

• LifeLock 

• Little Green Light 

41 



 

• Trim 

• Wise 

Niche: Petcare 

Sub-niches:  

• cleaning products (for urine, poop, fur)  

• food and feeders 

• furniture and carriers 

• grooming and hygiene products (pee pads, litter boxes) 

• insurance 

• medicine 

• obedience classes 

• pet sitting 

• safety products (collars, harnesses, doggy doors, kennels) 

• tracking devices and services 

• veterinary services 

A sample of the popular affiliate sites:  

• Brain Training for Dogs 

• Chewy 

• Paw.com 

• Pet Cube 

• Pet Pro Supply 

• Petco 

• Petplan 

• PetPlate 

• Rover  

• Ruffwear 

• VetShopMax 

• Whistle 

Niche: Technology 

Sub-niches:  

• computers (desktop PCs, laptops, and tablets) 

• digital marketing software tools (such as SEO analysis, email management, competitor 

spying, webpage builders, forms, and plug-ins) 

• digital notebooks 

• drones 

• GPS for land vehicles 

• headphones and earphones 

• microphones 

• photography and video equipment 

• printers 

• projectors 

• smart speakers 

• smartphones and peripherals (such as power banks and chargers) 
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• software and apps 

• tracking devices (for luggage, keys, elderly patients) 

• TV sets and remote controls 

• VPN 

• web hosting and domain hosting 

• webcams 

A sample of the popular affiliate sites:  

• ConvertKit 

• DJI 

• Garmin 

• GoPro 

• Kinsta 

• Microsoft 

• NordLayer 

• Rakuten 

• Rocketbook 

• SEMrush 

• ShareASale 

• SpyFu 

Niche: Travel 

Sub-niches:  

• accommodations (hotel, resort, or vacation home) 

• airline bookings 

• car rentals 

• claims for delayed or canceled flights 

• cruises 

• European train rides, restaurant bookings 

• guided tours 

• house-sitting service 

• luggage and travel essentials 

• online travel guides 

• tickets to attractions and activities 

• travel insurance policies 

A sample of the popular affiliate sites:  

• Agoda 

• AirHelp 

• Booking.com 

• Cruise Direct 

• Expedia 

• Interrail Pass 

• Travelpayout 

• TrustedHousesitters 

• Viator 
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Let’s close with an affiliate marketing triumph story: 

George was at his wits end financially. In fact, he was about 30 days away from becoming 

homeless. 

But George knew gaming. And he knew gamers.  

He signed up for three different gaming affiliate programs, built a simple website and starting 

writing 3, 4 and 5 articles a day about gaming. 

He promoted his site on social media, he answered any and all questions people had about 

gaming and especially about the games he knew best. 

He did live calls to answer questions. 

He built his mailing list. And he promoted products. 

30 days after he started he had enough money to catch up on his rent. 

90 days after he started he was able to replace his clunker car with something newer and nicer. 

That was three years ago. 

George now owns his own home. He drives a new car. And he’s never been happier. 

Notice that it did not happen overnight.  

Notice that George worked his tail off in the beginning.  

And notice, too, that if George can do it, then so can you.   
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